SDM INDEX 


1986 Guide 
To Articles 


Listed below are most major articles published during 1986, 
alphabetically and by subject. Tear out this comprehensive 
guide and post it next to your issues of SDM. 


Alphabetical Listing 


A-B 

Achieving the Optimum: Not Easy But Re- 
warding, Editorial, September, p. 13. 

Alarm and Locks: Allies in Security, Business 
Opportunity, August, pp. 98-101. 

Americans Feel Less Safe, SDM Marketplace, 
January, p. 113. 

Amway Adds Dealers, Offers Monitoring, 
SDM News, June, p. 24. 

Applications Abound for Chicago Winners, 
SEIA Soundings, July, pp. 128-133. 

Are We Ready for the Future?, Anniversary 
Special, January, pp. 54-62. 

Are You In the Business of Fear?, Editorial, 
January, p. 13. 

Arming Feature Aids Installation, Workbench 
Review, April, pp. 103-104. 

The Art of Success, Dealer of the Year, De- 
cember, pp. 48-54. 

Association Fights Conyers Monitoring, 
NBFAA Report, May, pp. 46-47. 

Automating Digital Signals, Workbench Re- 
view, June, pp. 113-114. 

Bar Coding Endorsed, SEIA Soundings, April, 
p. 124. 

Begin With a Contact Switch, Equipment 
Overview, August, pp. 107-112. 

Big-Time Security Installed to Scale, Installa- 
tion Report, May, pp. 72-77. 

Building on Success Yields Better Panel, 
Workbench Review, September, pp. 107- 
108. 

Burglar Tells It Like It Is, NBFAA Report, 
July, p. 40. 

Burglary Edges Up, SDM News, August, p. 
30. 

Buying Smart, SDM Special Report, Septem- 
ber, pp. 56-64. 


c-D 
Calibration Changes Improve Credibility, 
Smoke Detectors, April, pp. 71-73. 
Carelessness No Excuse in Contract Modifica- 
tions, Security & the Law, June, p. 30. 
CCTV Accessory Update, Equipment Over- 


view, February, pp. 61-72. 

Central Station Owners Petition for Frequen- 
cies, Washington Report, May, p. 32. 

Central Stations at Your Service, Alarm Moni- 
toring, June, pp. 60-70. 

Climb Out of Alphabet Soup, Editorial, 
March, p. 11. 

Collaring Data On Captures, Tracking Alarms, 
June, pp. 85-89. 

Common Sense Should Reign After Loss, Se- 
curity & the Law, September, p. 30. 

Company Adopts Strict Guidelines, SDM 
News, March, p. 23. 

Computerized Billing, Workbench Review, 
April, pp. 99-100. 

Condos Liable for Poor Security, Security & 
the Law, December, p. 26. 

Congress Enters Insurance Fray, Washington 
Report, April, p. 26. 

Congress May Provide Insurance Alternative, 
Washington Report, October, p. 30. 

Controlling Time Times Four, Workbench Re- 
view, January, pp. 99-100. 

Creative Designs & Questionable Devices, 
Kinks & Hints, April, p. 17. 

Crime: What’s Next?, Business Planning, 
April, pp. 77-81. 

Crystal-Clear Detection, Installation Report, 
September, pp. 70-73. 

Current’s Characteristics, Basic Training: 
Electronics, October, pp. 69-70. 

Curriculum Addresses Closer Law and Alarm 
Relations, Executive Commentary, August, 
p. 49. 

Custom Software for Alarm Dealers, NBFAA 
Report, March, p. 40. 

Customer Service Strategies, Field Tactics, 
February, p. 97. 

Dealer Takes Multiplex Route, Central Sta- 
tion Profile, June, pp. 50-54. 

Dealer Uses Franchise to Crack Home Market, 
Selling to the Mass Market, June, p. 128. 
Dealers Pledge to Lower False Alarms, SDM 

News, September, p. 26. 
Dealing With Foil and Unplugging Power 
Problems, Kinks & Hints, May, p. 18. 
Debate on Polygraphs: Will ‘60 Minutes’ Have 


the Last Word?, Editorial, October, p. 15. 

A Decade of Digital Communications, Equip- 
ment Overview, January, pp. 79-85. 

Department-Store Campaign Picks Up Speed, 
Selling to the Mass Market, March, p. 
134. 

Dialing for Digital Convenience, Workbench 
Review, July, pp. 99-100. 

Dig Deep to Challenge Brinks, Selling to the 
Mass Market, October, p. 108. 

Digital Keypads for Security Control, Equip- 
ment Overview, July, pp. 86-92. 

Dole Bill Dies This Session, Washington Re- 
port, December, p. 29. 

Double-Chipped Control, Workbench Review, 
June, pp. 105-106. 

‘Down Under’ Security, Travelogue, Septem- 
ber, pp. 85-86. 

Downward Burglary Trend Reverses, SDM 
Marketplace, September, p. 111. 

Dropping Robbery-Loss Odds, Workbench 
Review, December, pp. 92-94. 

Dual Detectors in One Useful Device, Work- 
bench Review, October, pp. 83-84. 


E-G 

Easy Door Management, Workbench Review, 
April, pp. 107-108. 

The Efficient Workbench, March, pp. 105- 
107. 

Employees Feel Safe At Work, SDM Market- 
place, August, p. 135. 

Enlightened Shoplifting Control, Workbench 
Review, May, pp. 115-116. 

FCC Asked to Clear the Air for More Alarm 
Signaling, SDM News, May, p. 28. 

FCC Eases Route to Enhanced Services, 
Washington Report, July, p. 26. 

Fewer Salespeople, More Installers Needed, 
SDM Marketplace, April, p. 115. 

Field Guide to Alarm Service & Troubleshoot- 
ing, August, pp. 53-92. 

The Fighting Spirit of an Entrepreneur: An 
Example to Emulate, Editorial, June, p. 
13. 

Finding Fakes and Useful Additions to Your 
Toolbox, Kinks & Hints, August, p. 23. 
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Fire Rules Limit Monitoring, SDM News, 
March, p. 23. 

Firms Count On Do-It-Yourself Alarms to Pen- 
etrate Residential America, Selling to the 
Mass Market, September, p. 113. 

Forecast 1986, Market Report, January, pp. 
70-73. 

Georgia Dealers Eye WatchAlert, NBFAA Re- 
port, October, p. 39. 

Glowing Future for Derived Channels, Moni- 
toring Alarms, June, pp. 76-80. 

Good News on Dialer Jacks, NBFAA Report, 
September, pp. 42-43. 

Growing Around the Great Lakes, Inside 
Management, February, pp. 52-55. 


H-L 

Help in the War Against Arson, Executive 
Commentary, October, p. 50. 

Home-Market Growth Ahead, SDM Market- 
place, June, p. 121. 

Hold the Mayo — Pass the Alarm System, 
Please, Editorial, May, p. 17. 

How Computers Add Accountability, Comput- 
er Tools, May, pp. 81-90. 

How Dealers Rate Product Reliability, SDM 
Special Report, July, pp. 58-65. 

How to Figure Loss of Profit Damages, Securi- 
ty & the Law, January, p. 37. 

Identification By Sight and Sound, Equip- 
ment Overview, June, pp. 95-99. 

Illinois Bell Wins Rate Increase, SDM News, 
September, p. 24. 

Industry Evolution in Business Management, 
Tips & Tactics, July, p. 126. 

Industry Grown Despite Crime Drop, Execu- 
tive Commentary, January, p. 48. 

Industry Should Take Hold of an Opportunity, 
Executive Commentary, February, p. 38. 
Installing Convenience, Entertainment and 
Security, Workbench Review, September, 

pp. 103-104. 

Insurance Ilis Shared by Others, SDM News, 
October, p. 22. 

Insurance Liaison Committee Resurrected, 
Executive Commentary, December, p. 42. 

Insurance Plan Gets Go Ahead, NBFAA Re- 
port, August, p. 43. 

Internally Consumed Alarms Add Up, Selling 
to the Mass Market, May, p. 130. 

Investment Tax Credit Disallowed; Dealer 
Willing to Battle in Court, SDM News, 
March, p. 22. 

Is Police Response a Duty?, Security & the 
Law, April, p. 28. 

Job Safety, Member Award, SE1A Soundings, 
June, p. 133. 

Judge Overturns Jury’s Verdict; Holmes 
Cleared of Negligence, SDM News, Decem- 
ber, p. 22. 

Last Resort is Legislation, SDM News, May, 
p. 29. 

Leadership From Chapters, Executive Com- 
mentary, July, p. 51. 

Learn About Basic Indemnity, Security & the 
Law, March, p. 28. 


M-Q 

Management Planning Based on Appraisal 
Standards, Tips & Tactics, April, p. 120. 

Managing Hints on Appraisals, Tips & Tactics, 
June, p. 130. 

The Many Faces of Identification, Equipment 
Overview, September, pp. 93-97. 

Market Invites Attention, SDM Marketplace, 
May, p. 125. 

Meet SEIA In New York, SEIA Soundings, 
August, p. 144. 

Meet the NBFAA Officers for 1986, NBFAA 
Report, June, p. 44. 

Miniature Surveillance, Workbench Review, 
May, pp. 111-112. 

Mitsubishi’s Plans Include Dealers, Selling to 
the Mass Market, February, p. 112. 

Monitoring Messages, Workbench Review, 
February, pp. 79-80. 

More Protection Tips with Contracts, Security 
& the Law, July, p. 28. 

More Seminars, Events Than Ever for New 
England Alarm Dealers, NBFAA Report, 
April, p. 41. 

More Than Electronic Protection, Security 
Consulting, July, pp. 79-81. 

Multiple Batteries Let You Increase Voltage or 
Current, Kinks & Hints, January, p. 17. 
NBFAA Comes of Age, NBFAA Report, De- 

cember, p. 38. 

NBFAA President’s Report, NBFAA Report, 
May, pp. 50-52. 

New Entry Into Security Sales, Selling to the 
Mass Market, January, p. 120. 

New Management Key to 1986 Growth, SDM 
News, February, p. 20. 

New Sales Create True Market Growth, Tips 
& Tactics, October, p. 115. 

No Rush to Put FCC Back in Control, Wash- 
ington Report, September, p. 28. 

Norman L. Cahners — A Man of Excellence, 
Publisher’s Memo, May, p. 13. 

Noticing Installers’ Handiwork and Some In- 
stallation Oddities, Kinks & Hints, July, p. 
17. 

$135 Million Lawsuit Threatens Dealer, SDM 
News, July, p. 20. 

Opportunity Waits in Access Control, SDM 
Marketplace, February, p. 105. 

Orlando Show Nears, and SEIA is Ready, 
SEIA Soundings, January, p. 118. 

Out-Of-This-World Detection and Down-To- 
Earth Tips, Kinks & Hints, September, p. 
17. 

Passing Out Information on Passive Infrared 
Detectors, Kinks & Hints, December, pp. 
17-18. 

Passing the Test, Workbench Review, Janu- 
ary, p. 95. 

PIR Views From Above, Workbench Review, 
September, pp. 99-100. 

Planning Proprietary Protection, Equipment 
Overview, March, pp. 71-80. 

Plans May Help Insurance-Poor Firms, SDM 
News, January, p. 24. 

Policies and Programs Work for the Industry, 


112/SECURITY DISTRIBUTING & MARKETING January 1987 


SEIA Soundings, December, p. 108. 
Polish Up Your Crystal Ball, Publisher’s 
Memo, January, p. 9. 
Polygraphs Nixed for Most Businesses, Wash- 
ington Report, June, p. 28. 
The Positive Side of Acquisitions and Merg- 
ers, Executive Commentary, April, p. 50. 
Powerful Management Tools, Tips & Tactics, 
May, p. 128. 

Precise Aiming PIR, Workbench Review, 
March, pp. 117-118. 

Pressing Detection Possibilities, Equipment 
Overview, May, pp. 97-100. 

Prevent Theft of Trade Secrets, Security & 
the Law, February, p. 26. 

Private Security and Constitutional Rights, 
Security & the Law, May, p. 35. 

Product Winners for New York Show, SEIA 
Soundings, September, pp. 117-121. 

Profit From the Computer Revolution, Edito- 
rial, April, p. 13. 

Progress Made, Future Explored, SEIA 
Soundings, March, p. 136. 

PROM-Based Flexible Features, Workbench 
Review, January, pp. 89-90. 

Proposed Change Would Allow Wireless, 
SDM News, April, p. 20. 

Protecting Market Share, Tips & Tactics, Jan- 
uary, p. 116. 

Protecting the Irreplaceable, Installation Re- 
port, July, pp. 72-76. 

Proven Tactics for Commerial Sales, Sales 
Tips, October, pp. 54-57. 

Putting Out Fires, Equipment Overview, 
April, pp. 85-91. 

Putting Voltage in Perspective, Basic Training: 
Electronics, September, pp, 81-83. 

Questions and Answers on the New Nation- 
wide Training School, Editorial, February, 
p. 13. 


R-S 

Remote Control By Phone ... And It Talks, 
Workbench Review, August, pp. 119-120. 

SDM EAS Test Nets Shoplifters, Workbench 
Review, August, pp. 127-128. 

Safety, Consumer Education Rank High, In- 
dustry Leader Speaks Out, March, pp. 101- 
102. 

Sales Potential in Computer Security, SDM 
Marketplace, October, p. 97. 

Sales to Apartment Complexes Create Head- 
aches, Selling to the Mass Market, July, p. 
124. 

Security, Southern Style, Installation Report, 
October, pp. 63-66. 

Security Stocks Plunge with Market, SDM 
Marketplace, December, p. 101. 

Seemingly Endless Control Options, Work- 
bench Review, October, pp. 86-90. 

Semantics & Schematics Find Their Way Into 
Installers Everyday Tasks, Kinks & Hints, 
March, p. 15. 

Senate Needs Industry Views, Washington 
Report, August, p. 38. 

Sensor Optically Reads Fire, Workbench Re- 
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view, May, pp. 107-108. 

Separation of AT&T and BOCs Weakens, 
Washington Report, January, p. 35. 

‘Service Call’ Gains New Meaning, Computer 
Tools, April, pp. 60-64. 

Signaling with Sound and Light, Equipment 
Overview, December, pp. 81-86. 

Single-Door Control, Workbench Review, 
July, p. 107. 

16-Zone Panel Boasts 23 LEDs, Workbench 
Review, August, pp. 123-124. 

Smaller Companies Joining Ranks, Executive 
Commentary, September, p. 48. 

Small, Sleek and Supervised, Workbench Re- 
view, October, pp. 92-94. 

Sound Performance in a Surprising Package, 
Workbench Review, February, pp. 85-86. 
Spotlight on Orlando College of New Products, 
SEIA Soundings, February, pp. 115-121. 
Squirrels In, Intruders Out, Installation Re- 

port, December, pp. 57-58. 
Starting a Professional Network and Bats in 
Belfries, Kinks & Hints, June, p. 17. 
Study Shows Police Back Use of Alarms, SDM 
Marketplace, October, pp. 99-100. 
Survey Maps Police Perceptions, 
Soundings, October, p. 113. 
Switching on Lights, Workbench Review, 
July, pp. 103-104. 


SEIA 


T-V 
Taiwan Firm Targets U.S. Market, Selling to 
the Mass Market, April, p. 129. 
Taking Mid-Range to the Limit, Workbench 
Review, June, pp. 109-110. 
Talking System Speaks to Consumers, Selling 
to the Mass Market, December, p. 106. 
Tax Strategies Now Pay Off in 1987, SDM 
News, October, p. 23. 

Timely Gadget, Workbench Review, March, 
p. 115. 

Think Twice Before Describing Your Business, 
Tips & Tactics, March, p. 132. 

Third Parties Influence the Industry, Tips & 
Tactics, February, p. 110. 

36 Solutions to Installation Hang-Ups, Instal- 
lation Shortcuts, February, pp. 46-50. 

Three-Way Unity at Risk, Tips & Tactics, 
August, p. 138. 

Togetherness Helps, Executive Commentary, 
June, p. 47. 

Tough Assignment for Space Protection, 
Workbench Review, July, pp. 109-110. 

Trust is the Issue, Not Polygraphs, Editorial, 
August, p. 15. 

Turn Wall Street to Your Advantage, Tips & 
Tactics, September, p. 114. 

Two Approaches Better Than One, Selling to 
the Mass Market, August, p. 142. 

Ultramodern Ultrasonics, Equipment Over- 


NOW... 


..that you can find 
ELECTRO SIGNAL LAB PRODUCTS 


at any of the 40 
Ademco Distribution 
Convenience Centers? 


ADEMCO DISTRIBUTION 


PRO*CUSTOMeAL ARM SHACK = 
For the Convenience Center near you, call 


1-800-ADEMCO-1 


See us at the ISC Expo in Orlando 
For information circle 54 


view, October, pp. 76-80. 

Understanding Nicads’ Characteristics Gives 
You a Powerful Advantage, Kinks & Hints, 
February, p. 17. 

Upheaval in the Status Quo in Washington, 
Washington Report, March, p. 26. 

U.S. Study Confirms Home Alarm Use, SDM 
Marketplace, July, p. 117. 

Use Care In Wording Cancellation Clause, 
Security & the Law, August, p. 36. 

Video Intercoms Add Security, Convenience, 
Workbench Review, February, pp. 91-92. 


W-Z 

Waging War on False Alarms, Ordinances, 
March, pp. 56-64. 

Wall-to-Wall Warehouse Protection, Installa- 
tion Report, March, pp. 88-93. 

Watching Installations, New Stickers and 
More, Kinks & Hints, October, p. 19. 

What The New UL Means To You, Industry 
Standards, May, pp. 60-66. 
What’s the Truth About False Alarm Ordi- 
nances?, Publisher’s Memo, March, p. 9. 
Where Opportunity Knocks in Security, SDM 
Marketplace, March, p. 127. 

Why Go Naked and Risk Your Reputation?, 
Editorial, July, p. 13. 

Winners of Los Angeles College of Products, 
SEIA Soundings, May, pp. 132-142. 

Wireless Simplicity, Workbench Review, 
March, pp. 111-112. 

Working Capital Takes New Approach, Tips & 
Tactics, December, p. 104. 

Working As One, Executive Commentary, 
May, p. 55. 

Working Together Pays Off, NBFAA Report, 
January, p. 45. 


Subject Listing 


ALARM EQUIPMENT 

AND SYSTEMS 

Aiming Feature Aids Installation, Workbench 
Review, April, pp. 103-104. 

Alarms and Locks: Allies in Security, Business 
Opportunity, August, pp. 98-101. 

Amway Adds Dealers, Offers Monitoring, 
SDM News, June, p. 24. 

Applications Abound for Chicago Winners, 
SEIA Soundings, July, pp. 128-133. 

Automating Digital Signals, Workbench Re- 
view, June, pp. 113-114. 

Begin With a Contact Switch, Equipment 
Overview, August, pp. 107-112. 

Big-Time Security Installed to Scale, Installa- 
tion Report, May, pp. 72-77. 

Building on Success Yields Better Panel, 
Workbench Review, September, pp. 107- 
108. 

CCTV Accessory Update, Equipment Over- 
view, February, pp. 61-72. 

Central Stations at Your Service, Alarm Moni- 
toring, June, pp. 60-70. 

Collaring Data On Captures, Tracking Alarms, 
June, pp. 85-89. 





‘t) MAKES ITS MOVE 
NEW REDUCED PRICING 


As an American — with tremendous growth over the last several years, we are pleased to 
announce new low pricing. Our growth, automation in production, and improved tooling allows us to 
pass the savings on to you. Overseas competition is now going to see strength from an American 


manufacturer. Our goal is quality - which G.R.I. 
and service that is second to none. 


RECESSED CONCEALED CONTACT 
AND MAGNET SOR-12 


DIAMETER SIZE: %” 
AVAILABLE Gane loop, Open loop, SPDT $1 .69 
GAPS: 


COLORS: . mahogany, gray IN QUANTITY 


RECESSED FLANGED CONTACT 
AND MAGNET 

DIAMETER SIZE: %«” 

AVAILABLE: Closed loop, Open loop, SPDT, DPDT $1 .69 


SORF-12 


GAPS eit % IN QUANTITY 
COLORS: White, mahogany, gray 
meena 


RECESSED CONCEALED CONTACT 20-12 
AND MAGNET 
DIAMETER SIZE: 7,” 


AVAILABLE Closed loop, Open loop, SPDT, DPDT $1 .69 
COLORS ee black, mahogany, gray eT 


80-12 
84-12 


%" DIA. 
RECESSED STEEL DOOR CONTACT 


AND MAGNET $2.33 


DIAMETER SIZE: %4”, 1” ” DIA. 


AVAILABLE: Closed loop, Open ioop, SPDT, DPDT 
GAPS: %” $2 50 
COLORS: Black, white - 

IN QUANTITY 


>») Prog % 
. = ‘ 


has proven, availability - with nationwide distribution, 


RECESSED FLANGED CONTACT 20F-12 


AND MAGNET $4 69 


DIAMETER SIZE: */,” 
AVAILABLE: Closed loop. Open loop. SPDT. DPDT 

GAPS: opie ‘2 IN QUANTITY 
COLORS: White, mahogany, gray 


MINIATURE SURFACE ADHESIVE BACK 
CONTACT AND MAGNET 50-12 


SIZE: ex Ye”x 1-1/5” $4 69 
a 


AVAILABLE: Closed loop, Open loop, SPDT 
GAPS: \p” 
COLOR ite. mahogany. gray IN QUANTITY 


nd 


MINIATURE SURFACE, ADHESIVE BACK & 
SCREW MOUNT, CONTACT AND MAGNET = 50F-12 


SIZE: %”x %”x1-'/,” 
ae ane Closed loop, Open loop, SPDT $1 .69 
A 


Colors: White, “mahogany. gray IN QUANTITY 


Uy ) 


CALL 1-800-445-5218 TODAY OR af 
CONTACT YOUR DISTRIBUTOR FOR DETAILS 


LISTED 


G.R.I. TELEMARK CORP. 


A subsidiary of George Risk Industries 
GRI PLAZA @ KIMBALL, NE 69145 





We are a specialized manufacturer of burglar alarms. We 
possess a high level of technology and a professional R&D 
staff. OEM orders are welcomed. 


We specialize in the production of security systems. 
Our products include: 

*Wireless alarm series 

*Passive infrared series 

*Infrared alarm series 

*Telephone security dialers 

*Central station panels 

*Basic alarms for home and car 

*All security accessories 

Contact us now for further details. 


Distributor Wanted 


oS” & €VERSPRING 


EVERSPRING INDUSTRY (U.S.A.) INC. 
400 highway 34, bldg. 4414 
Aberdeen, NJ 07747 ~—‘ TEL: (201) 290-1842 


For information circle 55 FAX #201-290-0558 
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Computerized Billing, Workbench Review, 
April, pp. 99-100. 

Controlling Time Times Four, Workbench Re- 
view, January, pp. 99-100. 

Crystal-Clear Detection, Installation Report, 
September, pp. 70-73. 

Dealer Takes Multiplex Route, Central Sta- 
tica Profile, June, pp. 50-54. 

Dealing With Foil and Unplugging Power 
Problems, Kinks & Hints, May, p. 18. 

A Decade of Digital Communications, Equip- 
ment Overview, January, pp. 79-85. 

Dialing For Digital Convenience, Workbench 
Review, July, pp. 99-100. 

Digital Keypads for Security Control, Equip- 
ment Overview, July, pp. 86-92. 

Don’t Guess When Someone’s Coming, Work- 
bench Review, December, pp. 89-90. 

Double-Chipped Control, Workbench Review, 
June, pp. 105-106. 

Dropping Robbery-Loss Odds, Workbench 
Review, December, pp. 92-94. 

Easy Door Management, Workbench Review, 
April, pp. 107-108. 

Enlightened Shoplifting Control, Workbench 
Review, May, pp. 115-116. 

Field Guide to Alarm Service & Troubleshoot- 
ing, August, pp. 53-92. 

Georgia Dealers Eye WatchAlert, NBFAA Re- 
port, October, p. 39. 


Glowing Future for Derived Channels?, Moni- 
toring Alarms, June, pp. 76-80. 

Identification By Sight and Sound, Equip- 
ment Overview, June, pp. 95-99. 

Installing Convenience, Entertainment and 
Security, Workbench Review, September, 
pp. 103-104. 

Miniature Surveillance, Workbench Review, 
May, pp. 111-112. 

Monitoring Messages, Workbench Review, 
February, pp. 79-80. 

New Entry into Security Sales, Selling to the 
Mass Market, January, p. 120. 

Passing Out Information on Passive Infrared 
Detectors, Kinks & Hints, December, pp. 
17-18. 

Passing the Test, Workbench Review, Janu- 
ary, p. 95. 

PIR Views From Above, Workbench Review, 
September, pp. 99-100. 

Precise Aiming PIR, Workbench Review, 
March, pp. 117-118. 

Pressing Detection Possibilities, Equipment 
Overview, May, pp. 97-100. 

Product Winners for New York Show, SEIA 
Soundings, September, pp. 117-121. 

PROM-Based Flexible Features, Workbench 
Review, January, pp. 89-90. 

Remote Control By Phone ... And It Talks, 
Workbench Review, August, pp. 119-120. 


DID YOU 
NOW... 


.. that you can find 
CHICAGO LOCK PRODUCTS 


at any of the 40 
Ademco Distribution 
Convenience Centers? 


x company 
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PROeCUSTOMeAL ARM SHACK 
For the Convenience Center near you, call 


1-800-ADEMCO-1 


See us at the ISC Expo in Orlando 
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SDM EAS Test Nets Shoplifters, Workbench 
Review, August, pp. 127-128. 

Sensor Optically Reads Fire, Workbench Re- 
view, May, pp. 107-108. 

Signaling with Sound & Light, Equipment 
Overview, December, pp. 81-86. 

Single-Door Control, Workbench Review, 
July, p. 107. 

16-Zone Panel Boasts 23 LEDs, Workbench 
Review, August, pp. 123-124. 
Sound Performance in a Surprising Package, 
Workbench Review, February, pp. 85-86. 
Spotlight on Orlando College of New Products, 
SEIA Soundings, February, pp. 115-121. 
Subcontracted Services Requires Careful Con- 
tracts, Security & the Law, October, p. 28. 

Switching on Lights, Workbench Review, 
July, pp. 103-104. 

Taking Mid-Range to the Limit, Workbench 
Review, June, pp. 109-110. 

The Many Faces of Identification, Equipment 
Overview, September, pp. 93-97. 

36 Solutions to Installation Hang-Ups, Instal- 
lation Shortcuts, February, pp. 46-50. 

Timely Gadget, Workbench Review, March, 
p. 115. 

Tough Assignment for Space Protection, 
Workbench Review, July, pp. 109-110. 

Understanding Nicads’ Characteristics Gives 
You a Powerful Advantage, Kinks & Hints, 
February, p. 17. 

Video Intercoms Add Security, Convenience, 
Workbench Review, February, pp. 91-92. 
Watching Installations, New Stickers and 

More, Kinks & Hints, October, p. 19. 
Winners of Los Angeles College of Products, 
SEIA Soundings, May, pp. 132-142. 
Wireless Simplicity, Workbench Review, 
March, pp. 111-112. 


DIRECTORIES 
1987 Buyers Guide to Security Products and 
Services, November. 


EQUIPMENT ANALYSIS 

Aiming Feature Aids Installation, Workbench 
Review, April, pp. 103-104. 

Automating Digital Signals, Workbench Re- 
view, June, pp. 113-114. 

Begin With a Contact Switch, Equipment 
Overview, August, pp. 107-112. 

Building on Success Yields Better Panel, 
Workbench Review, September, pp. 107- 
108. 

CCTV Accessory Update, Equipment Over- 
view, February, pp. 61-72. 

Computerized Billing, Workbench Review, 
April, pp. 99-100. 

Controlling Time Times Four, Workbench Re- 
view, January, pp. 99-100. 

A Decade of Digital Communications, Equip- 
ment Overview, January, pp. 79-85. 

Dialing For Digital Convenience, Workbench 
Review, July, pp. 99-100. 
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Installing Convenience, Entertainment and 
Security, Workbench Review, September, 
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